Hard at work closing a loan for a client.

knew that residential customers would be
most attracted to the mobile product, and
he began to take calculated career steps in
order to bring his novel idea to life.

Fredrick earned a designation as a
Certified Mortgage Specialist from
Capstone Mortgage Finance Institute in
Marietta, Georgia, and then went to work
as a loan officer with a Texas mortgage
company. He planned on presenting his
ideas to company leaders, but they didn't
seem very receptive to the thought of
mobile services. Undaunted, Fredrick
continued to pursue a position with a
company that would appreciate his
unconventional thinking and support the
product that he so believed in. Eventually,
he garnered a position as a branch
manager with Family First Mortgage
Corp. in North Carolina.

During this time, Fredrick had been
consulting with a number of mobile
design firms who told him that his vision
would never take shape. True to form, he
disregarded the negative feedback and set out to make his dreams
a reality. It took 138 days to build the prototype for his bus, and
two years to hash out the idea with Owen Connaughton and the
professionals at Creative Mobile Interiors of Grove City, Ohio.

In the end, Fredrick got his product.

Finally, the pieces of the puzzle were coming together, Investing his
own money, Fredrick moved forward on the conversion of a 21-foot
Mercedes Sprinter van and an attached trailer. He then set out to
acquire business partners who would, as a whole, provide the
comprehensive real estate services that Fredrick knew his clients
craved. His perseverance paid off, and The Mobile Advantage™
was born.

“The idea behind The Mobile Advantage™ is truly revolutionary.”
he says. “We are providing an innovative real estate concierge
service that provides clients with the option of working with
REALTORS®, loan officers, title companies and other industry
professionals, all under one roof. And the best part of all is that the
office comes to the client.”

Though clients certainly benefit from The Mobile Advantage™ |, so

do the partners. As individual service providers join forces, they can
take advantage of the ability to reach out to local communities, and

can effectively pool their individual client bases into an even larger

group of potential customers.

Currently, The Mortgage Bus® is pleased to be in partnership with
Sterling-Ascott Realty, LLC. Managed by Lisa A. Hunter, the
company provides on-board real estate transactions. By tapping into

the MLS via remote satellite connectivity, Hunter can provide
clients with current property listings, then drive them to see the
homes that pique their interest.

For her part, Lisa is also excited about The Mortgage Bus®. “The
comfort and convenience of the bus allows me to spend a relaxing
afternoon with my clients as we look at homes,” she says. “Riding
in the upper-end vehicle makes my customers feel special, and the
little details—like being able to pull a home up on the MLS if it
catches my client’s eye while we’re on the road —make a big
difference in the quality of service that I offer.”

Lisa adds that The Mortgage Bus* offers REALTORS" an excellent
marketing opportunity, providing instant name recognition as well
as high-tech promotions tools. “Agents can utilize the large screen
on the side of the bus, slip in a disc, and have their listings visible
to thousands of potential clients,” she explains. “Imagine having

a captive audience, such as drivers stopped at a red light, who are
walching your listings as they scroll across the screen. The
possibilities are really amazing”

“Lisa was one of the first people to join The Mobile Advantage™ "
reveals Fredrick. “She saw our idea and loved it. We're excited to
have her on our team.”

Apex Appraisals and LandQuest Title Company are also proud
business partners onboard The Mortgage Bus®. Dave Cozzarelli,
owner of Apex Appraisals, has been working with Fred for many
years, “Once | learned about the capabilities and potential of The
Mortgage Bus®, | realized that we would have a huge competitive
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The Mortgage Bus® is coming to
a community near you.

value, and improve upon the already successful systems that we
have in place.” he says. “The Mortgage Bus® has the potential to be
a billion-dollar business, and 1 intend to grow it to its full potential.
In time, 1 am confident that my vision will be realized across the
United States.” Ultimately, says Fredrick, The Mortgage Bus"

will be a success because it benefits consumers and providers
alike. “This is a unique marketing concept that fosters profitable
partnerships among lenders, REALTORS" and other real estate-

related service providers. Our goal is to add value to existing
services, and to bring those services to the individuals who
will use them. In the end, it's a win-win situation

for everyone.” *

Fredrick Hicks, Jr.
Managing Director/Inventor
The Mortgage Bus®
888-80-GO HOME

www.themortgagebus.com
fhicks@themortgagebus.com
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